
O n October 4, 2003, members 
of the LBI Board of Directors 
were joined by a number of 

other LBI members, who accepted the 
board's invitation. This planning ses-
sion took place at Quaaout Lodge in 
Chase, BC, the venue for our 2004 
conference. Those attending engaged 
in a brainstorming exercise aimed at 
providing the Board with input on 
strategic priorities. The Board ar-
ranged for this event in order to ensure 
its future agendas for action reflects 
the needs of members. 
 In attendance were: Peter Sperlich, 
Bob Warren, James Fountain, Brian 
Lloyd, Walter Bramsleven, Dave 
Gardner, Scott Jackson, Scot MacLise, 
Tom Jackson, Del Radomske, Uwe 
Zeigler, Colin Williams (LBI Admin-
i s t r a t o r ) ,  D a v e  S u t h e r l a n d 
(Facilitator). The following are the 
major issues which were identified: 

 
Access to Suitable Building Logs 

While access to building logs has im-
proved for most log builders over the 
last 5 five years, it continues to be a 
major concern. The LBI must continue 
to do all it can to ensure builders are 
able to access the logs they need. This 
issue may be able to be addressed by 
continued lobbying with the Province/
Ministry of Forests for continued 
small business programs, relationship 
with First Nations Peoples, and ex-
ploring joint bidding for larger sales. 

 

STRATEGIC PRIORITIES 

O n Friday Febuary 27, 2004, 
the LBI will host, as part of 
pre-conference activities, a 

workshop to assist log builders in 
writing the Certificate of Qualifica-
tion Exam that is necessary to be-
come a Journeyman Log Builder. 
The workshop will be taught by an 
instructor from the University Col-
lege of the Cariboo (UCC) and by 
members of the LBI who have al-
ready attained journeyman status. 
This is the perfect opportunity for 
those who qualify but are unsure of 
the study material required to pass 
the exam.  

The examination will be on the 
following Monday at UCC in Kam-
loops, which is close to Chase. Eligi-
ble builders will be able to combine 

the workshop, the AGM/conference 
and the writing of the exam into one 
trip.  

Required to be eligible for the 
exam is proof of at least 6 years in the 
trade. This proof can be letters from 
current and previous employers or 
sworn affidavits from the applicant for 
those who have been either self em-
ployed or do not have means to obtain 
letters from previous employers. Let-
ters and/or affidavits must clearly state 
duration and duties in the field. For 
the full application and information on 
how to challenge the C. of Q.       
ex a m s e e  t h i s  w eb  p a g e : 
www.aved.gov.bc.ca/industrytraining/
apprentice-app-process.htm, if you 
have not received an application form 

LOGBUILDERS CERTIFICATE of QUALIFICATION  
EXAM WORKSHOP 

Quaoout Lodge in Chase 

Continued on Page 7 Continued on Page 2 

Issue 4 Volume 1 
Nov. 2003 



 
Apprenticeship 

LBI needs to aggressively pursue clear 
ownership and control of the Log Builder 
Apprenticeship Program now, while the 
Provincial government appears to be en-
thusiastic about turning over primary re-
sponsibility for apprenticeship to indus-
try. We want to explore the possibility of 
establishing a Log Building Training 
Centre ourselves or licensing other educa-
tional facilities to present courses, per-
haps with interprovincial and interna-
tional students included. But more impor-
tantly, we should explore models for ap-
prenticeship delivery that do not involve 
so much time away from work and subse-
quent high cost to apprentices. 
 

Master Builder Recognition 
LBI should explore further how to recog-
nize people who are Master Craftspeople. 
Such a designation would allow the LBI 
to formally recognize those who have 
shown an exceptional mastery of the craft 
as well as a significant contribution to the 
industry. The criteria for this designation 
would be very clear and the designation 
would reflect a general recognition earned 
by the individual from peers. This certifi-
cation program would be carried out by 
the association to recognize the qualified 
BC builders for their contribution and in-
dicate to the market the high level of 
skills of the BC industry. 
 

Marketing the BC Industry 
The LBI should be aggressively involved 
in joint marketing its members and the 
entire BC log building industry. The use 
the Apprenticeship Program and Master 
Builder certification as proof of BC 
builder commitment to excellence. The 
2010 Olympics Committee should be lob-
bied to include log and timber frame 
structures as an event theme. Develop-
ment of a video, profiling the BC log 
building industry is seen as useful to pre-
sent at appropriate venues. 

 
LBI Membership 

With the cut of funding from FRBC and 
the resulting increase in membership 
dues, our membership slipped. After the 

formation conference at Harrison we 
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MEET LBI DIRECTOR 
JAMES FOUNTAIN 

G reetings to all fellow builders 
and associate members. I'm 
sure all have noticed the effort 

and hard work which our new Adminis-
ter, Colin Williams, has put into the 
newsletter, website and membership 
drive. I am pleased to report that we are 
approaching 100 in combined members 
and associate members. However, it is 
also important to mention that not all 
members are taking advantage of the 
networking and marketing opportunities 
available through the LBI. Members, 
please be sure you submit your photos 
for the online Photo Gallery. Sustaining 
Associates, please make sure you have 
submitted your photos as well, and busi-
ness card sized ads for future newslet-
ters, to take full advantage of your  
membership dues. Please submit them 
by mail or email directly to Colin
(maddog@junction.net).  
 Mark these dates on your Calendar! 
Feb 27th-29th will be our annual Con-
ference/AGM at the Quaaout lodge in 
Chase. We will be hosting four pre-
conference workshops: Log Grading; 3-
D Drafting , a workshop for log builders 
to prepare to write the Certificate of 
Qualification for logbuilders (see article 
this issue), and a workshop constructing 
a timber frame/ round log pit-house 
(kikule).  
 There will be some interesting guest 
speakers as well, presenting topics on 
business and industry related issues 
(TBA). This will be a great chance to 
network, pick up some pertinent busi-
ness information, and break those winter 
doldrums. Watch the next Newsletter 
for more details.  
—Peter Sperlich  l 

PRESIDENT’S MESSAGE 

M r. James Fountain is a mem-
ber of the Nooaitch Indian 
Band of the Nla’kapmaux 

Nation (also known as the Thompson 
Indians). The Nooaitch Band currently 
employs him as their Administrator.  
His duties include the Financial Man-
agement, Economic Development, 
Land Management, Housing, Capital 
Planning and Forestry Management of 
Woodlot and Forest lands. Previous 
jobs involve all areas of timber       
harvesting.   

James has been a director of the Log 
Building Industry Association since 
February 2001, with reappointment in 
2003. His current portfolio is Safety 
Committee chair, but he is also an ac-
tive board member on the AGM Plan-
ning Committee, and is assisting in the 
coordination of the carving event for 
the  2004 AGM at Quaoout Lodge 
near Chase BC. 

In 1997 he attended the first meeting 
in Harrison Hot Springs, BC, during 
the founding of the LBI, During the 
start phase of the LBI, Mr. Fountain 
was in the process of developing an 
Aboriginal-owned handcraft log home 
building company with focus on hous-
ing for on-reserve environmentally 
friendly homes.   

As founder of the Nooaitch Indian 
Band economic development com-
pany, James was appointed to the Ea-
gle’s Nest Log Industries Joint Ven-
ture (ENLI), which involve four native 
bands within the Nicola Tribal Asso-
ciation.  Marketing and Sales is his 
portfolio as ENLI director, with mar-
keting in the Northwestern USA and 
domestically. Mr. Fountain was instru-

mental in securing gov-
ernment funding for 
training for log home 
building from 1996 to 
1999, and following 
this, economic develop-
ment funding to develop 
Eagles Nest Industrial 
Park situated on the 
Nooaitch Reserve in the 
Nicola Valley.   
Prior to becoming 
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L BI President, Peter Sperlich and 
Colin Williams, our office admin-
istrator, recently attended the BC 

Wood/ Forintek Conference at the Shera-
ton Wall Centre in Vancouver. This con-
ference was a combination of an interna-
tional export marketing conference with 
the BC Wood AGM. From networking 
and lobbying opportunities to speakers on 
international markets, much of the confer-
ence had direct application which could 
be applied to individual log and timber 
building companies. 

We function in a global economy as an 
integral part of the Canadian value-added 
wood market sector. In fact, according to 
Steven Poloz, Chief Economist, Export 
Development Canada, Ottawa, "thirty-
five cents of every dollar earned in Can-
ada is earned through international 
trade"According to our industry survey in 
1997, The log construction industry ex-
port markets accounted for 83% of our In-
dustry's output. We, as builders, rely 

heavily on export sales, so any export 
related issues are of vital importance 
to this industry. That said, the claim 
that the global economy should soon 
be back to normal, with a 3.9% growth 
rate globally, is certainly good news 
for BC builders. 

David Cohen, Associate Professor, 
UBC Faculty of Forestry, spoke on in-
ternational market projections for Ja-
pan. His presentation clarified why the 
Japanese are so interested in our log 
and timber houses and structures. The 
demographics of this country, as well 
as the changing population dynamics 
are creating an increasing demand for 
wood and wood products. Japan is ex-
periencing a revival of the traditional 
values of a "wood culture", and the in-
creasing desire for healthy housing. 
This when coupled with a declining 
population and an increasing GDP 
means that disposable income per per-
son increases. Therefore Japan's       

apparent economic downturn can be 
misleading. This market should rebuild 
and remain strong for us for the foresee-
able future. 

 BC Wood's European Representa-
tive, Ludger Spohr, gave market projec-
tions for Western Europe. Pointing out 
that while it is hard to make general as-
sumptions on the EU as a whole, there 
continues to be a very strong interest in 
hand-crafted wood buildings. But the 
markets in each country within the EU 
have their own dynamics, in spite of the 
growing economic homogeneity be-
tween them. He reminded us of the Heat 
Treatment requirements for wood going 
to the EU (see Issue 3, p.8), and          
t h e  g r o w i n g  d e m a n d  f o r  
environmentally certified wood prod-
ucts. Encouragingly, housing starts are 
up by 8% in the UK, Spain, and Italy. 

China has a growing economy. Robin 
Lu, also of BC Wood, encouraged us 

Export Market Intelligence  
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Chemco Inc. 
Chemco provides exterior fire 

retardants and treating services 
to the wood products industry. 

 
David Plenkovich 
dplenovich@chemco.us 

 
 

P.O. Box 875 
Ferndale WA  
Washington, USA 
98248 
PH: 360-366-3500 
FX: 360-366-3831 

with the fact that, while Canadian pro-
ducers will never be able to compete 
with China in the low-end of the value 
added wood sector because of the wage 
disparity, there is a demand for high-end 
wood products. China may be  
going through the same economic cycle 
as Japan was 20-30 years ago. Invest-
ment is up 38.7%, and consumption 8%. 

Other speakers included Mike Jahraus, 
Asia-Pacific Managing Director for BC 
Wood, and Maneesh Nanda, of 3AM In-
ternational Ventures. Mr. Jahraus spoke 
on the market potential for South Korea. 
"Is South Korea The Overlooked Asian 
Tiger?" His presentation would lead us 
to believe so. This country, like Japan, 
also has a traditional wood culture that 
makes it favorable to our interests. 
South Korea lacks a wood resource do-
mestically, which is why Canada ex-
ported more wood products to South 
Korea last year than it did to China. BC 
has 65% of Canada's exports to South 
Korea. Furthermore, the government of 
S. Korea is encouraging single family 
homes, which is fueling a construction 
boom. Western style houses are becom-
ing popular, so this could be an export 
market well worth taking another look. 

Hearing Honourable Herb Daliwal, 
Federal Minister of Natural Resources, 
address the delegates was both an inspi-
ration and a pleasure. (He used to work 
in a planer mill during his formative 
years in BC.) As the Minister Responsi-
ble for British Columbia, he was very 
supportive of the value-added sector's 
desire for diversification, telling us Ot-
tawa has pledged $6 million to develop 
new offshore markets. 

Clearly, there were excellent opportu-
nities for our LBI president to network 

with important government and value 
added wood products associations to 
further the interests of the log construc-
tion industry. We also want to thank to 
Cathy Hansen and Ann Miks, staff of 
the International Log Builders Associa-
tion, for all their assistance, encourage-
ment, and enthusiasm in getting the 
LBI/BC front and center in our first ex-
posure to the BC Wood/Forintek     
Conference.  l 

Nooaitch Administrator, James at-
tended Nicola Valley Institute of 
Technology in the field of Business 
Management (‘92-‘95). From 1996-
2002 James was director with the fol-
lowing organizations: Nicola Valley 
Institute of Technology (First Nations 
Public Institution) three 2 year terms, 
appointed to the Board of Governors 
by the Minister of Education; First Na-
tions Alliance 4 Land Management 
(two 2 year term), Elected by member-
ship; Eagle's Nest Log Industries Joint 
Venture (Director). With his educa-
tion, government contacts, and experi-
ence, James feels he can contribute 
into making the LBI a success.  By 
success he means that we grow and 
continue to provide quality support to 
all LBI members.  l 
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Quick Fact: In 1997 approxi-
mately 260,000 cubic metres of 
raw logs were exported from 
British  Columbia. Since that 
time the amount has increased 6 
fold to nearly 3,000.000 cubic 
meters.   -
www.wildernesscommittee.org 

FCI Fisker 
Cargo Inc.  
Fully licensed customs  
broker and freight forwarder.  
Facilitating your interna-
tional transportation needs. 
 
Andrew Drury, 
Sales Manager, Western 
Canada 
148-5980 Miller Rd 
Richmond BC 
V7B 1K2 
 

PH: 604-273-5595 
FX: 604-273-5596 
andrewd@fci.ca 



NEWS FLASH: The International Code Council (ICC) was established in 1994 as a nonprofit organization dedicated to developing a 
single set of comprehensive and coordinated national model construction codes in the U.S.A. Standards for log structures will be incorpo-
rated into the new ICC code. LBI Vice-President Bob Warren is attending the ICC Consensus Committee on Log Structures meetings on 
behalf of our association. Look to the LBI web site for up-to-date reports on building code developments in the U.S. that will affect our 
industry. Updates will be posted on the “News” page: www.logbuilders.net/newspage.htm.  
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Dietrich’s NA is proud 
to be a Gold Sponsor of 
the LBI’s 2004 AGM and  
Conference.  
 
If your company is  
interested in  
sponsorship as well, 
please contact  
Beverley O’Neil of 
O’Neil Marketing and 
Consulting for more 
information, and a  
complete sponsorship  
package. 
 
www.designingnations.com 
1-604-913-1905 
oneil@designingnations.com 



Goodman Media Group 
Jason Goodman, President  

The Goodman Media Group publishes Log Homes  
Illustrated, Timber Homes Illustrated, and The Log 
and Timber Frame Expo. 
 
250 West 57th St. 
New York,  
New York 
10107 USA 

Landing Insurance 
Property and liability insurance; group  
benefits. 
Matthew Leck  
 
mleck@landinginsurance.com  
119-5301 Okanagan Landing Rd. 
Vernon BC 
V1T 9R1 
PH: 250-545-6565 

Woodsman Equipment Ltd. 
 
Retailing speciality log building tools, Stihl, 
Husqvarna, and Jonsered chainsaws. Expert  
in-house repairs.  
 
Roger Arksey  
1850 10th Ave 
SW 
Salmon Arm BC 

Lloyd Ventures 
Expert witness - construction documents, contracts 
and log building systems: Building Examination, Liti-
gation, Depositions, Mediation, Photography 
 
Brian Lloyd 
7304 Tronson Rd 
Vernon BC 
V1H 1N2 

Landhaus Ltd. 
Timber Tools, Timber Design, Timber Framing. 

 
 
 

Leo Osterle 
landhaus@telusplanet.net 
430-15th Ave NE 
Calgary AB 
T2E 1H4 

PH: 250-832-4045 
FX: 250-832-4301 
sales@woodsmanequipment.com 

PH: 212-262-2247 ex228 
FX: 212-262-2278 
jgoodman@gmgpub.com  

PH: 250-549-3821 
FX: 250-549-3545 
bg_lloyd@hotmail.com 

Supplier/ Allied  
Associates 

 
100 Mile House  
Development Corporation 
Economic development, marketing,  
export development, investment  
opportunities. 
Dianne Lawson 
dlawson@100milehouse.com  
PH: 250-395-2434 
FX: 250-395-3625 
 
Canadian Building  
Restoration Products  
Manufacturer and distributor of  
premium, enviromentally preferable  
restoration, preservation and coating 
products. 
www.cbrproducts.com 
Mike Grinsell  
cbr@cbrproducts.com 
PH: 604-980-3325 
FX: 604-980-7933 
 
Cascade Aqua-Tech Ltd. 
All types of sealants, foam tape, water-
proofing, caulking, and construction-
related products. 
www.cascadeaqua.com 
Dan Bashuk 
danb@cascadeaqua.com  
PH: 250-487-1330 
FX: 250-487-1329  
 
Cariboo Crane Services 
Delivery and set-up of log structures.  
Pat Blackwood 
PH: 250-296-3248 
FX: 250-392-5581 
 
Dietrich's North America 
3D CAD/ CAM software for log and 
timberframe construction, plus custom 
log and timberframe drawings. 
www.dietrichs.com 
Wil Dancey 
w.dancey@dietrichs.com 
PH: 519-765-2468 
FX: 519-765-2846  
Toll Free: 1-877-877-0086  
 
Industry Canada 
International Trade Commissioner. 
www.ic.gc.ca 
Harvey Rebalkin 
rebalkin.harvey@ic.gc.ca 
PH: 604-666-1445 
FX: 604-666-0954 
 
International Log Builders' 
Association 

The ILBA is a worldwide organiza-

tion dedicated to furthering the craft of 
handcrafted log building. 
www.logassociation.org 
Cathy Hansen 
cathy@logassociation.org 
Toll free: 1-800-532-2900 
PH: (250) 547-8776 
FX: (250) 547-8775 
 
ITM International Trade 
Management 
International Shipping--Freight/  
Logistics--Export Development.  
www.itmcanada.com 
Keith Budd 
itmcanada@shaw.ca 
PH: 604-228-9413 
FX: 604-228-9402 
 
Kootenay Custom Log Sort 
Custom log sort yard, handling 
quality house logs--fir, spruce and 
cedar. 
Rick Biller 
kcls@netidea.com  
PH: (250) 359-7678 
FX: (250) 359-7691 
 
Riverside Forest Products 
Green and dry houselogs, and some 
character wood, available year-round 
near Kelowna, BC 
Gary Greyell 
ggreyell@riverside.bc.ca 
PH: 250-763-6661 
FX: 250-470-4375 
Cell: 250-869-2327 
 
Timber Pro Coatings 
The manufacture and sale of wood  
finishes. 
Dave Hesketh 
info@timberprocoatings.com 
PH: 604-270-4244 
FX: 604-270-4247 
 
Venture Kamloops 
Thompson-Nicola Tourism & Economic 
Development Society. 
www.venturekamloops.com 
MJ Cousins 
PH: 250-828-6811 
FX: 250-828-7184 
 
West Coast Safety 
WCB cost reduction is our guarantee. 
Rate reclassification, safety, safety  
program development, and claims  
management. 
www.westcoastsafety.net 
Lou Gindl 
lou@westcoastsafety.net 
PH: 604-677-9465 
FX: 604-294-1957 

Sustaining Associates are encouraged to submit their own 3.5” x2” ad. 6 



had about 80 members. This member-
ship level dropped significantly but we 
are back up to 40 members, with an-
other 12-15 committed, due to an active 
membership drive. The LBI needs to be 
continuously involved in the future with 
keeping existing LBI members and add-
ing new membership. 
 

Timber Framers 
Log builders are growing their activities 
in the timber frame market. We also 
have common concerns with those who 
specialize in timber framing in BC. In 
the future, we might consider how to be 
inclusive with timberframe companies 
and increase skill development opportu-
nities to enable us to be leaders in this 
growing market. 
 

LBI--ILBA Relationship 
The LBI needs to continue to foster co-
operation with the International Log 
Builders Association. Working together 
for mutual benefit is seen as positive for 
both associations. It was noted that the 
LBI is predominantly a business asso-
ciation, and the ILBA focuses more on 
the craft of log building. 
 

Business Capacity Building 
The BC industry is historically known 
for its commitment to highly crafted log 
structures. To grow the industry we 
wish to develop opportunities for man-
agers to further excel in the craft of 
business management. We wish to fa-
cilitate managers in their efforts by pre-
senting learning opportunities in  
management skill development in the 
areas such as Strategic Planning, Mar-
keting, Human Resource Management, 
Contract Writing, Cost Analysis/Control 
Systems, and Capitalization. 
 

Defining The BC Industry 
The last effective survey of the BC log 
building industry took place in 1997. A 
current view of the industry would be 
useful in our efforts to influence govern-
ment policy and determine how we can 
contribute to continued growth. 
 

Log Grading 
Log grading is an issue that will be of 
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increasing importance in 
accessing the US market. 
The various building 
codes in the US are cur-
rently being brought to-
gether under a single 
agency - ICC. It is clear 
that graded logs will be-
come mandatory in the 
near future. The LBI needs 
to assist BC builders in 
identifying and joining a 
grading program before these emerging 
requirements are in place. 
 

Government Advocacy 
The LBI needs to be at the table when-
ever there are things at stake that can af-
fect BC log builders. We must have a 
strong voice and also be seen as an or-
ganization of people who are reasonable 
and able to work with others. 
 

Board Development 
We need more committed Board mem-
bers, people with passion for specific is-
sues of concern to the Board. But people 
don't have to become Board members to 
get involved. They can work independ-
ently, as champions for an initiative of 
their choice (with Board direction and 
support), or they could join active sub-
committees. 
 

Self Sufficiency 
The LBI needs to be financially self-
sufficient as it increases its role in sup-
port of BC builders. Many business as-
sociations have failed in the last few 
years because they have not 
been able to survive the 
w i t h d r a w a l  o f  
government funding. The 
LBI will need to look crea-
tively at everything it does 
to develop funding to main-
tain its mandate. 
 

The AGM 
This should be a the major 
industry event in BC each 
year, attracting builders 
(business owners and crafts-
men) as well as others who 
have an interest in working 
with us to grow the indus-
try. It should be a major 
revenue generator for the 7 

with this newsletter 
This will be an exciting element to 

the AGM, as prospective journeyman 
builders will have time to attend the 
workshop as well as participate in other 
activities at the AGM and Conference 
throughout the weekend. This is the 
perfect opportunity for those who qual-
ify to write the exam to refresh their 
knowledge and also to network with 
other log builders from across the  
province.  

Applicants must have their applica-
tions with accompanying letters in to 
ITAC by the end of January in order to 
register in time for this particular exam 
in Kamloops. Fees, payable to the 
Province, total $170 to write the exam. 
The cost of the workshop is $150, with 
cheques for this payable to the LBI. 

We look forward to many builders 
attending and becoming Certified Jour-
neymen Logbuilders!  l 

 Logbuilders Certification 
Continued from Page 2 
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Edited From A News Release  

 

EnerGreen Building Systems Ltd., a Sustaining Associate of the 
LBI, has recently become Canada's only wood-based SIP (structural 
insulation panels) manufacturer to be listed by a US Evaluation Re-
port for its panels. The report by International Code Commission 
Evaluation Service, a leading evaluation service and source of tech-
nical information on building codes, products and building technol-
ogy, certifies that EnerGreen's SIP panels and building system will 
meet most US building code requirements. Many builders prefer 
structural insulation panels because of the reduced labor costs, fast 
installation and simplicity.  

"Obtaining this ICC Evaluation means that we are now fully 
qualified to supply the US construction market with our SIP prod-
ucts," explains EnerGreen President, Scott Folk. "This provides our 
customers with the knowledge that our SIP products will meet or 
exceed most regional, state and federal building code requirements 
as they relate to load bearing wall and roof applications. Builders 
can now be confident that EnerGreen's panels and manufacturing 
processes are technically sound in addition to being independently 
certified by a third party", says Folk. EnerGreen is also in the proc-
ess of designing a proprietary SIP shear wall that will meet the strin-
gent California earthquake requirements. The company's customer 
base includes timber frame and log home manufacturers, custom 
homebuilders and conventional developers.  l 

BC SIP Manufacturer  
Receives US Approval 
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